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Dear Friends & 
Fellow Cattlemen,

Most of us can get a bit weary dealing 
with the fast pace of change. Yet a world 
without it, I believe, would be something 
other than capitalism. We can be thankful 
we live in a first world country and, to a 
great extent, are forced to keep looking for a 
better way to do things.  

In The Wulf Record, Fall of 2012 issue, 
we announced changes we were in the 
midst of. Looking back over the last 12 
months has been an exciting venture. We 
have added two Nebraska feedyards, a cow 
ranch, the Angus addition, and launched 
the Breeding to Feeding program. While 
Wulf Cattle has scaled up and broadened 
the scope, our core model has not wavered. 
We are passionate about building an 
integrated beef system from genetics to value 
added beef. We understand this can only 
be accomplished with solid rancher and 
processor relationships. 

The Nebraska feedlots coming online 
have allowed us to take our annual fed 
cattle marketings from 25,000 to 42,000 
in 2013. Wulf Cattle now has 34,000 head 
of bunk space that spans three states 
(Minnesota, South Dakota, and Nebraska). 
With the challenge of keeping the feedyards 
full this past year, we procured more 
feeders not carrying the Wulf Limousin 
genetic influence. It once again allowed 
us to benchmark our feedlot and carcass 
performance against others in our industry. 
The Wulf Cattle team is more convinced than 
ever to try and keep the yards full of Wulf 
Limousin-cross cattle. When it comes to feed 
efficiency and grid returns, we have found 
it hard to compete with feeders carrying the 
Wulf genes.

Adding Angus has allowed us to now be 
a full service seedstock supplier. As stated 
earlier, we are in pursuit of Limousin X 

Southwest Family Utilizes,  
Shares Wulf Full-Circle Approach

By Kim Holt

A need to expand so that father and sons 
could all three ranch together is what moved 
the Todd family from a location at the scenic 
north gate of Yellowstone National Park to the 
Southwest 33 years ago.

Tommie Todd, his twin brother, Larrie, and 
their father, Larry, relocated to the Willcox, Ariz., 
region, about 80 miles east of Tucson, from south 
of Livingston, Mont. Explaining the main reason 
for relocating, Tommie says, “We all wanted to 
stay in ranching and this was a good opportunity 
to expand.”

Running cattle in the Southwest has definitely 
been different for these cattlemen who were 
accustomed to calving barns, feeding through 
winter and running cattle in high country during 
summer instead of winter. One thing they’ve 
found to work well in both locations, however, 
are Limousin and Limousin-influenced genetics.

Tommie’s father actually had discovered the 
Limousin breed in 1969, when the breed was 
first arriving in North America, while attending 
artificial insemination (AI) school at Colorado 
State University.

In 1970, he started AIing their herd in Montana, 
the first year to Limousin. They also tried other 
newer breeds, but liked Limousin best so started 
breeding those cattle on their Montana ranch. 

This family took a semi load of cattle south 
with them when they relocated in 1980. They 
further stocked their new ranch with native cattle, 
including Brahman-crosses, after they arrived. 
They had to relearn—or so they thought—what 
breeds worked best on their new rangelands. 

What they found, however, was that the 
Limousin and Limousin-influenced cattle they had 
bred and brought with them from the north did 
just as well, if not better in their rough country, 
than the cattle they had purchased in the south.

The Todd’s discovery with the Limousin breed 
isn’t unusual. History reports this breed is native 
to the south central part of France where the 
terrain of the homeland has been described as 
rugged and rolling with rocky soil and a harsh 
climate. As a result of their environment, this 
breed evolved into a breed of unusual sturdiness, 
health and adaptability.

In 1990, the Todd family went back to using 
Limousin bulls, and exclusively started buying 
Wulf bulls four years later, in 1994.

Initially, Tommie had heard of Wulf Limousin 
from a previous northern Arizona bull supplier 
whose cattle traced back to Wulf genetics. Then 
in 1993, Tommie went on a honeymoon with his 
new bride, Heidi, to Minnesota, her home state. 
Ironically, Tommie found out that her father and 

(Continued on page 6)

(Continued on page 7)
Tommie Todd’s family includes (left to right) Robert, Jacob, Tommie, Heidi, and Luke Todd.
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Sandy Ridge Ranch
Located 20 miles north of Atkinson, Neb. 

between the Niobrara and Big Sandy Rivers is our 
new ranch, Sandy Ridge. We officially purchased 
this ranch just after the new year and have been 
busy making improvements. Both commercial 
and registered herds call Sandy Ridge home. The 
genetics feedyard will include a GrowSafe system 
to measure feed efficiency. Turning multiple 
groups of cattle per year through this measuring 
system will allow us to create feed efficiency 
EPDs. We will also be able to gather larger sets of 

carcass data from some of our herd sires.
Baldo Monasterio is managing the ranch and 

Ross Potter manages the feedyard. Stop by and 
visit if you are in the area. We’d be happy to show 
you around.

Nearby Eagle Creek includes both cropland 
and a feedlot. There is a good water supply, 
enabling us to irrigate some crops. Due to  
its close proximity to Sandy Ridge, we will be  
able to capture some efficiencies in both labor 
and feed. n

Editor’s Note: A GrowSafe feed intake 
system is currently in use at our Sandy 
Ridge location. Alison Sunstrum, Co-
CEO, GrowSafe Systems, Ltd., contributed 
the following information. Wulf Cattle 
is using real-time, documented feed 
efficiency information along with all 
other performance and evaluation tools 
to make genetic progress. For more 
information on GrowSafe Systems, visit 
www.GrowSafe.com.

Over the past 40 years, beef improvement 
programs have made a great deal of progress 
improving output related traits such as weight 
and carcass traits. During this time, very little 
emphasis has been placed on profitability related 
traits. ‘Feed efficiency’ was assumed to be a by-
product of selecting for increased growth rate. 

However, faster growing animals at maturity tend 
to be larger and have increased maintenance 
costs. Ideally, feed efficiency is independent 
of growth rate and mature size and should be 
measured and included in a matrix of all the traits 
that influence profitability. 

Measuring feed efficiency requires the 
accurate measurement of feed intake and gain. 
A GrowSafe feed intake system collects data 
continuously. An RFID antenna is molded in the 
rim of the feed trough. The trough is suspended 
on parallel load cells that measure the weight of 
the trough to a resolution of 10 grams. The system 
continuously scans the feed bunks, recording 
feed disappearance and accurately identifies 
the animal’s location, feeding behavior and feed 
intake. GrowSafe Beef® is an in-pen measurement 
system that measures partial body weight each 
time an animal comes to drink. Together, these 

two GrowSafe systems provide Wulf Cattle and its 
customers unprecedented, in-depth knowledge 
about feed intake and growth.

There is tremendous variation between 
individual animals, between breeds and within 
breeds. Researchers using GrowSafe technology 
have reported as much as an 8 pound per day 
difference in feed intake between steers gaining 
the same. This 8 pound difference in feed intake 
would increase consumption by half a ton and 
feed cost by $125 per steer assuming a 120 
day feeding period. GrowSafe is very proud to 
have its technology installed at Wulf Cattle. Wulf 
Cattle’s genetic selection program using advanced 
GrowSafe technology is perhaps the most intensive 
measurement of any animals occurring today 
and it is occurring in the commercial production 
environment where animals need to perform. n

GrowSafe System in Place at Sandy Ridge
By Alison Sunstrum, GrowSafe Systems, Ltd.
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Wulf Cattle Team 
Member Spotlight 
Ross Potter

Ross Potter has been a Wulf team 
member since 2011 and currently oversees 
the Wulf Cattle genetics/seedstock opera-
tions at Sandy Ridge Ranch near Atkinson, 
Neb. He manages the 5,000 head capacity 
Sandy Ridge Ranch Feedlot, which is home 
to Wulf’s GrowSafe feed efficiency test unit, 
which Ross also manages.

Ross grew up on Potterosa Limousin 
Farms, a Limousin seedstock operation in 
southwest Minnesota, which now serves 
as a satellite herd raising bulls for Wulf 
Cattle. He’s an Animal Science graduate of 
University of Wisconsin-River Falls. The last 
two years, Ross was assistant manager at 
Wulf’s Cattle Depot, an 11,000 head capacity 
feedlot, in McLaughlin, S.D. 

In his spare time, Ross enjoys spending 
time with family and friends, riding horse-
back and raising high quality Limousin, 
Lim-Flex and Angus genetics. n
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Ranked in the top 10% of the breed in eight 
economically important traits, Wulfs Sirloin 3172S 
is a great combination of calving ease, growth 
and carcass. He is a sire to many great sons 
including the 2011 Opportunity Sale’s second 
highest selling lot, Wulfs Xcellsior. Sirloin is also 
a sire to many beautiful daughters that make 
stand-out replacements. He works exceptionally 
well to make Lim-Flex and crossbred females 
as he adds extra muscle and efficiency without 
sacrificing maternal traits. He’s one of our most 
trusted senior herd sires for siring marketable 
progeny and he is out covering cows at our Sandy 
Ridge Ranch again this breeding season. Priced 
at a $18 per straw, Sirloin is a combination of 
affordability and performance for both seedstock 
and commercial cattlemen. n

Wulfs Sirloin Semen Priced  
with the Commercial Producer in Mind

$18 
PeR stRaW

age and source Verified
n Ranch will need to submit individual or  

 group birth dates of calves 
n Calves must be tagged with EID tags 
n Submit all information to Wulf Cattle

Non-Hormone treated  
Cattle (NHtCs)

n Cattle cannot have implants or any kind  
 of hormones

n Calves must be tagged with EID tags
n Ranch must be audited by IMI Global prior  

 to calves leaving the ranch

affidavit Natural Cattle
n Cattle must be antibiotic free 
n Cattle have never received any medicated  

 supplements or minerals
n Rancher must sign natural affidavits

Verified Natural/GaP
n Cattle must be antibiotic free
n Cattle have never received any medicated  

 supplements or minerals
n Calves must be tagged with EID tags
n Ranch must pass an animal handling audit
n Ranch must be audited by IMI Global prior  

 to calves leaving the ranch 

Preconditioning Requirements
n Calves must be preconditioned at least 21  

 days before delivered to feedyard
n Calves must be vaccinated with a  

 Pasteurella vaccine
n Calves must be vaccinated with a 5-way  

 modified live vaccine
n Calves must be vaccinated with a  

 Haemophilus somnus vaccine

Give us a call. We’d like to visit 
with you about positioning your 
ranch and preparing your calves for 
these value added programs.

Add Value to Your Feeder Cattle
Wulfs continue to procure Limousin-influenced feeder cattle for specific markets.  
Here are multiple opportunities to add value to your calves.



In early May, Adam Zeltwanger and Anthony 
Ekren had the opportunity to travel to South Africa 
as part of the U.S. Commercial Services business 
delegation. The plan was to set up a USA business 
showcase pavilion at one of the largest agricultural 
trade shows in Africa for four days and then tour 
some of the country for the rest of the trip. It 
was a wonderful experience and they met some 
amazing people along the way. Here’s a day-by-day 
account of their trip, in their own words.

saturday
We arrived in the city of Johannesburg, South 

Africa late on Saturday afternoon. (We left from 
our house on Friday morning!) Our plan was to 
depart for the trade show, NAMPO Harvest Days, 
on Monday morning. 

sunday
We were given Sunday off to tour the city and 

recover from jet lag. We visited the Apartheid 
Museum and had supper at Nelson Mandela 
Square. The Apartheid Museum gave us some 
history on segregation in South Africa. At supper, 
we met with some other U.S. businesses that would 
be joining us at NAMPO. They included RDO, 
Titan Machinery, J&M Manufacturing and others. 
Many of them had been to the show in years 
prior and it was neat to hear their experiences.

Monday
On Monday morning, we headed off to the 

show. It was about a three hour drive to Botheville 
where NAMPO is located. On the way, we toured a 
very large registered beef and sheep farm. At this 

farm and everywhere else we traveled, we were 
met with two things—great hospitality by the  
hosts and eagerness for the most up-to-date 
technology available.

Monday night we met with Paul van Biljon, the 
Breed Director for the Limousin Cattle Breeders’ 
Society of South Africa. He gave us a tour of the 
beef portion of the show and also showed us 
the Limousins that were going to be featured at 
the show. The Limousin SA theme for the show 
was “We Breed Meat.” After seeing some of the 

Wulf Team Exhibits, Connects at South African Trade Show

indigenous cattle there, crossbreeding to Limousin 
was exactly what they needed!

tuesday through Friday
May is the end of most harvests in South Africa 

so many people were freed up to attend the show. 
Over 72,000 people attended from many different 
African countries. There was even a small airstrip 
connected to the show. It was reported almost 400 
private aircraft had landed at the show. Some of 
the show highlights included:
 n One of the first people to stop by our USA 

pavilion was a farmer who said he was the 
first breeder to import Wulf genetics to SA. 
He imported Wulfs Rambler in the early 
1990s.

 n We found that Wulfs Xcellsior was one of a 
handful of Limousin bulls being marketed 
to the South Africans through some of the 
larger semen companies.

 n The people were very friendly. The area 
we were in was a predominately Afrikaner 
region and the language spoken was 
Afrikaans. Everyone was quick to switch to 
English for us and we were grateful for that.

Friday through Monday
On Friday evening, we left the show and toured 

more of the country. We stopped at a game lodge 
to do some animal sightseeing. We arrived home 
on Monday afternoon and were very thankful for 
the experience. n

Adam Zeltwanger and Paul van Biljon,  
Breed Director for the Limousin Cattle Breeders’ Society of South Africa.

Delegation of U.S. companies who exhibited at NAMPO, the biggest agricultural trade show in South Africa.
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Breeding to  
Feeding Update

August 1, 2013 marked our official one year 
anniversary of the Breeding to Feeding program. 
We are very excited about this partnership with 
Genex Cooperative, Inc. Over the course of this 
first year, we have sold semen from California to 
Maine and many states in between.

The idea for the program began when our 
neighbor, Riverview Dairy, came to us looking 
for a way to add value to their Jersey bull calves. 
Many of you may not know this but a Jersey bull 
calf does not make a very profitable feedlot steer! 
Therefore, the idea of crossbreeding Jersey with 
Limousin came about. (See “Feedlot Performance 
Comparison” sidebar story.)

From a dairyman’s perspective, two things 
allowed the crossbreeding to work: the 
introduction of sexed semen and the high fertility 
of the Jersey breed. The dairy can use sexed Jersey 
heifer semen to get all the replacements it needs, 
then focus on using Limousin to crossbreed the 
remainder of the cows to make a terminal cross.

We took the concept of crossbreeding Jersey 
with Limousin to make a terminal calf and began 
trials. We have completed trials on conception, 
calving ease, feedlot performance and carcass 
performance. Each step of the process was 
encouraging and we were excited with the final 
results. We had created a calving ease, feed 
efficient animal that grades Choice. We’ve learned 
a lot about these animals and how to raise them 
and it all started with using the correct genetics.

Why partner with Genex? The dairy industry 

is unique. The majority of cows are bred through 
artificial insemination, leaving a small percentage 
bred through natural service. Additionally, the 
majority of the semen is sold through a handful 
of semen companies. This meant that if we were 
to sell our genetics to dairies, it would have to be 
semen straws and it would have to be through one 
of the few semen companies selling to dairies! We 
were fortunate to have a former employee working 
at Genex and he introduced us to them. After a 
couple of meetings, we decided we were a good fit 
for each other.

This first year has been great and our working 
relationship with Genex has exceeded our 
expectations. August 6, 2012 marked the first unit 
of semen sold through the Breeding to Feeding 
program to a dairy in the San Joaquin Valley in 
California. Since then, we have sold semen in 
almost all the major dairy states and are starting to 
see the first group of calves hit the ground.

Our Breeding to Feeding prospect bulls we 
sold in Wulf’s Opportunity Sale of 2013 have all 
been collected and are in the conception and 
calving ease testing phase at Riverview Dairy. 
These bulls have certain benchmarks they must 
meet before entering the program.  

The Breeding to Feeding program was recently 
featured in BEEF magazine in an article titled 
“Beef Meets Dairy for the Benefit of Both”. “With 
such opposites in type—beef  and dairy—we’re 
truly maximizing heterosis,” Jerry Wulf says in 
the article. Adam Zeltwanger adds, “Successfully 
creating pull-through demand for our beef 
genetics depends on our ability to communicate 
with our customers and cooperatively make 
decisions to breed better beef.” Read the full story 
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Feedlot Performance 
Comparison
limousin x Jersey Cross 
steers Versus  
100% Jersey steers

The feeding and carcass trial compared 
Jersey steers with Limousin X Jersey (“Beef 
Builders”). All steers were under same 
feeding and management birth through 
finishing, except Zilmax* was fed to two 
groups 30 days pre-harvest. Four groups 
were compared:
1. Beef Builders (LM x JE), No Zilmax
2. Straight Jersey, No Zilmax
3. Beef Builders (LM x JE), Zilmax*
4. Straight Jersey, Zilmax

study Overview
Steers fed at University of Minnesota 

(Rosemount); feed intake monitored with a 
Calen Gates feeding system for accurate feed 
efficiency data. Some steers were separated 
30 days pre-harvest and fed Zilmax. The 
research was led by Dr. Alfredo DiCostanzo, 
professor of Beef Cattle Nutrition and 
Management. All steers were harvested 
5/17/2013 at Tyson Foods, Dakota City, Neb. 
Strip loins and clods were collected for 
shelf life, taste panel and tenderness studies 
(results pending).

summary of Feeding  
and Carcass Data

Beef Builders (LM x JE) steers had 
considerably better feed to gain (FTG), 
average daily gain (ADG), a heaver hot 
carcass weight and a larger ribeye. Zilmax-
fed steers performed better in the feedlot 
with slightly higher ADG and better FTG; 
however there were more Select quality 
grades in Zilmax-fed versus non-Zilmax 
groups. Zilmax cattle brought a more 
muscular carcass (larger REA & lower YG) 
to the plant versus non- Zlimax cattle. n

at BeefMagazine.com/Cattle-Genetics/Beef-Meets-
Dairy-Benefit-Both.

June 2013 marked the end of a feeding trial 
at the University of Minnesota. The trial measured 
how much performance is gained when a Jersey 
cow is bred to a Limousin bull. (See below for 
results.) There is an upcoming trial in September 
using Holstein, Lim-Flex X Holstein, and Angus X 
Holstein. We should have the results from that trial 
in late spring 2014. n

 lM x Je steers Jersey steers lM x Je steers Jersey steers
 No Zilmax No Zilmax Zilmax* Zilmax

# Head 14 8 14 10

Start Wt (lbs) 1180 945 1124 1032

Avg Daily Gain (ADG) 2.73 1.21 3.24 1.53

Feed to Gain (FTG) 8.50 14.88 7.64 13.78

Harvest Wt (lbs) 1443 1056 1422 1167

Adj 63% Harvest Wt 1481 1081 1461 1199

Hot Carcass Weight (HCW) 909 680 896 736

Adj 63% ADG 3.28 1.49 3.66 1.82

Adj 63% FTG 7.18 12.1 6.77 11.47

Quality Grades

% Prime 8% 0% 0% 10%

% Choice 92% 88% 64% 70%

% Select 0% 13% 36% 20%

Yield Grade (YG) 3.12 2.456 2.09 2.302

Ribeye Area (REA) 13.87 11.37 15.74 12.36

Marbling 600 494 470 497

Back Fat (BF) 0.498 0.263 0.356 0.231

Contact Robyn Metzger at robyn.metzger@wulfcattle.com with questions.
*Zilmax is an FDA-approved supplement fed when cattle become  
less efficient at metabolizing feed and typically gain excess fat.



the late Leonard Wulf were close friends.
Tommie met Jim Wulf on that trip, and the 

following year had Wulf bulls sent to Arizona 
sight unseen. He continued this for several years 
until he was actually able to attend his first sale 
in 1999. Today, Tommie’s bull battery is 100 
percent Wulf genetics. The herds of his family 
members also benefit from Limousin bulls, a high 
percentage from Wulfs.

an exchange of Ideas
The Todds operate, but work together, on three 

different ranches near Willcox, a region known for 
its agricultural heritage. They background calves 
at one location, and market the same type and 
kind of cattle as one group.

The Willcox region boasts some high 
elevations, 4,500 to 5,500 feet, so it doesn’t  
heat up like Tucson or Phoenix. The warmest 
months are June and July, and rainiest are usually 
July through September, during the main  
growing season.

Cattle graze good grass, browse and brush 
on Tommie’s land located on the eastern side of 
the Winchester Mountain Range. While termed as 
“rough” country, he says it’s known to receive 12 
to 14 inches of rainfall in a good year.

He shares they’ve been dealing with drought-
like conditions (dry winters and summers) for 
some 15 plus years. This, in fact, forced his 
father and brother to sell out their cattle on the 
Warbonnet Ranch, located on the western side of 
the mountain range, in 1991-92. The father-son 
continue to build numbers back, and Tommie’s 
nephew, Colter, has also become involved , 
managing a neighboring ranch, the Winchester 
Ranch, north of the Warbonnet.

Tommie explains all three operations have 
different types of ranchlands and management, 
but share a similar climate. “This works really 
neat for us, because then we can exchange ideas,” 
he remarks. “It’s been a really good way for us to 

learn because we work together on the ranches 
and we share what’s working and what’s not.”

For example, half to three-quarters of the 
Warbonnet lands are flat and grassy up to the 
mountain ranges. Cattle are rotated through 
fenced pastures here, whereas Tommie’s is 
basically one large 35-section uncross-fenced 
pasture. It’s hilly with draws and a good portion  
is mountainous country. When cows calve, they 
are scattered out in tough country, as when  
they’re bred.

The Todds pasture breed in Arizona and turn 
out bulls August 1. Tommie breeds in big country 
so he runs one bull per 10-15 head of cows.

Calves are born in May and June and weaned 
in December and January. The last three years, 
this family has backgrounded at least 45 days in 
a neighboring feedlot operated by Mark Kibler. 
Here, they add 100 to 150 pounds to calves on 
oftentimes a ground hay/corn mix.

The family pools these similar type calves, and 
the last two years has sold their natural six-weights 
privately to Wulf Cattle. In the past, they’ve also 
successfully marketed load lots on Superior’s 
video auction, and Jerry Wulf would “sure support 
or bid on them,” Tommie relays.

In addition to buyer support, the Todds 
bounce ideas off of Jerry and his nephew, 
Mike Wulf, from bull selection to health and 
backgrounding protocols. Tommie says, “We try to 
background the way the Wulfs advise us because 
we know they’re doing it right, and we want to do 
what is going to work for them.”

Both Jerry and Mike have visited the Todd 
family’s ranches and Mike has even helped gather 
and process cattle for a week in the summertime. 
This full-circle approach to the cattle business is 
appreciated by Tommie.

“Mike is coming down and seeing our 
operation and what we’re doing, plus he gets to 
see what kind of cattle we’re trying to raise. That 
helps him look at what kind of bulls might work 
better for here. When we go up there, he knows 

what we’re talking about, what we’re wanting and 
what will work.”

Todd and Warbonnet Ranches were a high 
volume buyer at the Wulf Cattle Opportunity Sale 
this past March, purchasing both Limousin and 
Lim-Flex herd sires. But, as Tommie will tell you, 
their homework was done before they even raised 
their hand to bid.

“We have our books really marked up,” 
Tommie relays. Not only do they study the catalog, 
but use Wulf’s bull selection index “pretty closely,” 
he says. They also evaluate the bulls themselves, 
and consult with Mike or Jerry about their 
prospective sire purchases in order to gather as 
much information as possible before sale time. 

It’s also not unusual for the Todds to buy bulls 
for their neighbors or bring those neighbors to 
the sale to bid on their own. Tommie explains, 
“We’re starting to get other operations around us 
interested in the Limousin cattle.”

A large neighboring ranch, Dobson Cattle Co., 
“has been watching our operation and liking what 
they see,” he relays. The last two years, they’ve 
split off a portion of their herd and started buying 
Limousin bulls. They use Wulf genetics and plan 
to expand. 

“So it’s been exciting for us to work with them 
and possibly get some more operations that work 
with ours and Wulfs down here,” Tommie says,  
in order to increase the Limousin influence in 
their area and the numbers of calves to pool  
and market.

Mark Kibler has also gone to the Wulf sale to 
buy bulls, after having his interest in Limousin 
piqued by backgrounding the Todd family’s calves 
for four years now. “I’ve watched their calves 
perform here and that’s why I thought I should tap 
into the Wulf’s genetics, too.”

Kibler’s impressed with the way the Todd 
calves convert feed and gain while backgrounded 
for at least 45 days. They’re also healthy, he says, 
and assures, “Those calves do really well and the 

(Southwest Family, continued from page 1)

The Todds and  Wulf Cattle value a willingness-to-share-information-and-help-others-succeed philosophy.  
From left: Mike Wulf, Tommie Todd, Colter Todd, Larrie Todd and Jerry Wulf.

(Continued on page 8)
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Angus feeders to fill our yards. Being able 
to offer both breeds, along with Lim-Flex (a 
blend), allows you multiple options when 
building a crossbreeding program. Please 

contact us. We would like to 
help you design a simple, easy to 

manage system.
Breeding to Feeding, now a one-year-

old program that was proven in our own 
Riverview Dairies, is off and running. With 
the help of our project partner Genex, we 
are selling Limousin and Lim-Flex semen 
to dairies across the U.S. We have finished 
and closed out several thousand head in 
our feedyards, and are seeing outstanding 
results. The program has received national 
recognition across both the beef and dairy 
industries and is gaining momentum  
each day.

This vast beef industry, global and 
domestic, operates in a very competitive 
environment. It is paramount that we build 
strong relationships among us and share 
information up and down the chain—the 
processor, feeder, rancher and seedstock 
supplier. Wulf Cattle’s ability to thrive in 
this environment is driven by two simple 
economic strategies: 1) adding value by 
producing a premium product and 2) 
driving out production costs by lowering 
our inputs. 

Each day we wake up  
and count our blessings:

n for cattle carrying the genetics to 
accomplish our goals.

n for ranchers and dairy producers  
who supply us with those high  
quality feeders.

n for end users that stay connected and 
reward us for premium fed cattle.

If you have hitched your wagon to 
Wulf Cattle, we extend a heartfelt thanks! 
If not, we invite you to call anyone on our 
enthusiastic team. Or, better yet, stop by 
for a visit at any of our locations at Morris, 
Minn., Atkinson, Neb. or McLaughlin, S.D. 
The coffee pots are on and we are always 
anxious to talk cattle.  

Enjoy this latest addition of The Wulf 
Record. We look forward to crossing  
paths soon.

Kind regards,
Jerry Wulf
President of Wulf Cattle

(Jerry’s Letter, continued from page 1)
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Close proximity to processing makes good 
economic sense in the cattle feeding business. 
Our feedyards are strategically located to 
avoid long hauls from ranch of origin to the 
feedyards. Also, shipping of our finished cattle 
to the harvest facility is minimized. 

Location, Location, Location

Pine Creek
Eagle Creek
Tegrity
Wulf Cattle Depot

Let's not use itals. and try to make the last line more consistent. 
Eliminate the 4th (blue) version of Wulf Cattle Depot 
where cattle is used twice. I'm not opposed to the blue,
 just redundancy in the type. The 3rd version can be consistent 
with Pine Creek & Eagle Creek. Not sure what to do with Tegrity. 
My goal is to have all signs look the same. If we suggest a 
horizontal line, as in Pine Creek, then we need to show the line on all versions.
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Pine Creek
Eagle Creek
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Wulf Cattle Depot

Let's not use itals. and try to make the last line more consistent. 
Eliminate the 4th (blue) version of Wulf Cattle Depot 
where cattle is used twice. I'm not opposed to the blue,
 just redundancy in the type. The 3rd version can be consistent 
with Pine Creek & Eagle Creek. Not sure what to do with Tegrity. 
My goal is to have all signs look the same. If we suggest a 
horizontal line, as in Pine Creek, then we need to show the line on all versions.
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Sandy Ridge
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Wulf Cattle Depot

Let's not use itals. and try to make the last line more consistent. 
Eliminate the 4th (blue) version of Wulf Cattle Depot 
where cattle is used twice. I'm not opposed to the blue,
 just redundancy in the type. The 3rd version can be consistent 
with Pine Creek & Eagle Creek. Not sure what to do with Tegrity. 
My goal is to have all signs look the same. If we suggest a 
horizontal line, as in Pine Creek, then we need to show the line on all versions.
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Let's not use itals. and try to make the last line more consistent. 
Eliminate the 4th (blue) version of Wulf Cattle Depot 
where cattle is used twice. I'm not opposed to the blue,
 just redundancy in the type. The 3rd version can be consistent 
with Pine Creek & Eagle Creek. Not sure what to do with Tegrity. 
My goal is to have all signs look the same. If we suggest a 
horizontal line, as in Pine Creek, then we need to show the line on all versions.
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at Morris, Minn.

at Atkinson, Neb.

at Atkinson, Neb.

at Bassett, 
Neb.

at McLaughlin, S.D.

Golden Hills RancH
at McLaughlin, S.D.

Wulf Cattle 
26406 470th Ave., Morris, MN 56267 
Office (320) 392-5802 
Wulf@WulfCattle.com n www.WulfCattle.com

Connect  
With Us

www.WulfCattle.com

Wulf Cattle was recently featured on “The American Rancher”. 
Watch it at www.WulfCattle.com.

Wulf Cattle Channel
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Todds know what they’re doing.”
Kibler went to the 2013 and 2010 Wulf sales, 

and was impressed with the numbers of high 
quality bulls from which to pick. He adds, “The 
Wulfs are nice, down to earth people.” Tommie 
Todd agrees.

a trusted Industry Partner
Tommie, a 19-year customer of Wulf Cattle 

shares, “It’s a family run operation, an honest deal 
where you can trust them. They’ve been really 
good to work with and are easy to talk to. Anytime 
we have questions we can call them.” Tommie says 
the Wulfs share both knowledge and ideas and are 
more than willing to help out their customers.

He also appreciates that, as his seedstock 
supplier, they take time to travel down to Arizona 
to see firsthand the Todd family’s operations  
and the unique environments in which they  
raise cattle.

“I think they realize we’re trying to raise what 
will work good for them, and we want something 
that will work good for us too. It works well both 
ways,” Tommie remarks.

He has also enjoyed the seminars the Wulfs 
feature during their Wulf Opportunity Sale. 
Oftentimes, guest speakers are packers or feeders 
who also work with the Wulf family and their  
cattle genetics.

Tommie says, “When you go to that sale, you 
get associated with a lot of different people in 
the industry and a lot of different ideas. So it’s an 
educational trip along with bull buying. It’s been 
a pretty good learning experience for me just 
spending that time at their bull sales, visiting with 
different people and the (Wulf) family.”

In the future, with guidance from Wulf Cattle, 
the Todd family plans to third party verify their 
natural cattle, in preparation for entry into more 
value added programs such as NHTC (Non-
Hormone Treated Cattle).

En route, they hope to gather even more 
interest in Limousin genetics from neighboring 
ranches, while modeling a willingness-to-share-
information-and-help-others-succeed philosophy 
similar to that modeled by Wulf Cattle and of 
Jerry’s father, Leonard, who also believed, “You 
can get everything in life you want if you help 
others get what they want.” n

(Southwest Family, continued from page 6)

26406 470th Ave.
Morris, MN 56267

Wulf’s
Opportunity  
Sale of 2014

FRIDaY 
MaRCH 28, 2014
at the farm n Morris, MN

Selling: 
350 Limousin,  

Lim-Flex &  
Angus Bulls
50 Females


